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Disclaimer

Theviewsexpressedere may containinformation derivedfrom publiclyavailablesourceshat havenot beenindependently
verified. Norepresentationor warrantyis madeasto the accuracycompletenesr reliability of this information.

Anyforward lookinginformationin this presentationhasbeenpreparedon the basisof a numberof assumptionavhich may
proveto be incorrect Thispresentationshouldnot be relied upon asa recommendationor forecastby MT EducareLimited
(MTEL)

Thispresentationmay contain ¥ ¥ 2 Ndookinga (0 | (i S ¥ thaf i§, dtadementsrelated to our future, not past, events In
this context, forward - looking statementsoften addressour expecteal future businessand financialperformanceand often

containwords suchas WS E L& O i & X QALY (UISS/EARRIP & T Vs B B BEEDnvard¢ looking statementsby
their nature addressmattersthat are, to different degreesuncertain

For us, the uncertaintiesarise from the changein consumerbehavior,trends in financial markets, integration of acquired
businessesand from variousmatters outside our control environmentwhich include both regulatoryand non-regulatoryin
nature. Theseuncertaintiesmay causeour future resultsto be materiallydifferent than thoseexpressedn this presentation

Wedo not undertaketo update our forward ¢ lookingstatements
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Business Overview
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& Coaching services being provided by Mr. Mahesh Shettye
Mpyy dzy RSNJ 6KS OoN}YYR YyIYS WwWall9{1l ¢! ¢hwL![{Q

& Diversified product offering from school tutorial to
vocational trainings

& Network consists of 196 coaching centres across 4 states of s
which 14 are franchisees and rest are company managed »
& One of the leading coaching service providers in

Maharashtra with 147 centres in Mumbai.

& 66,534 students serviced* in FY12; 870 faculty as of June 30,

2012 at owned centres. Additionally, 164 resident faculty

& Helix, the private equity investor, invested in the company in . T ]
November, 2007. Listed in April 2012 2007 2012

H School Section Ll Science Sectior E Commerce Sectior
66,534 .
E School Section

58,300
52,727

L Science Sectior

B Commerce Sectior

Additionally 164 faculty
members agesident
facultymembers

2010 2011 2012
Franchisee Students Serviced not included

* - The number of students from whom revenue has been recognized, in whole or part, based on the distinct courses avaitedllyrthehe relevant fiscal in the coachicgntresoperated by the company




Business Overview

& In theSecondaryand Higher Secondary School /@ & Pursuingraduate degrees

UCARE
& Preparing focompetitive examinations MT ED VGRV ' & UndertakingCA examinations

\

& IXhandXhstandard & XM and XHstandard & XM and XH'standard &  StudyMate*
& Maharashtra, Gujarat, &  Testprep for the & Bachelodegree in & Coaching for Masters in
KarnatakeState Board engineering and medical Commerce (UVA) Business Administration
& CBSE entrance examinations & CAIPCC, CA FingIACPT degrees
& ICSBoard & CSEntrance & Government Programmes
& INK VIII & Preschool,etc

* - Coaching services at six locations in Delhi@uacgaorthrough a joint venture with HT Education Ltd.



Business OverviewCapturing the entire Value Chain L coocens

Other Supplementary Streams C Junior Colleges:

Management Contracts

Strong base ensures enough
Capacity for higher end
courses

C Graduation courses
supported by skill
development programs

Entrance Examinations
¢ ISEET, NEET,-CRT,
CS Foundation

C TestPrep Business across
education spectrum

Junior College (Std XI and XII)

C Createsa strong goodwill
and base for future growth

School Section (Std. VIII togX)
State Boards, CBSE, ICSE

Servicing students throughout their education cycle

R 7



Location of Centres

3

Gujarat e B
Secondary and Higher T :

Secondary Education Board
3 Xl, Xll and CER

Mumbai

Mah. State Board
AEnglish Medium 56
AMarathi Medium- 12

Rest of Maharashtra
Mah. State Board
AEnglish Medium 14

ICSE8
CBSE11
X1, Xl and CER8

XI, XIl and CPT, Graduate Courses, CA IPCC‘DL ICSE 2
XI, XIl and CETL2
Karnataka

Secondary Education
Examination Board 5
Xl, Xl and CEB

Tamil Nadu
CA




Location Count Reconciliation

Coaching Location Physicalocation where coachingservicesare provided.

A unit where coachingservicesare provided by our Companyfor a particular stream (Science,

oaching Centre _ ; _
Commerce,CBSEICSEetc.) More than one coachingcentre may exist at the same coaching

 Coaching Location |
Coaching Centre

location.
Particulars Nos. New Locations added during the quarter:
: Mumbai- 5
As of ® April 2012 110
P x Puneg 4*
LessClosed Locations
On Relocations *The addition of 4 locations in Pune was under
agreement entered into with . S K S KiBnfdreerce
Actual Closures # 5| CoachingClassedor sharingof infrastructure facilities
Add:New Locations and involvedno regular capital expenditurefor setting
: up acenter
On Relocations 9| #- Fourout of the five closuresduring the quarter are
FreshLocations 7 on accountof closingdown franchisedocations
As of 3¢' June 2012 116




New Avenues of Growth

A In the last quarter, the companyhasenteredinto two new agreementsfor PUCollegeTie-upsin Karnataka
in Tumkur& Hubli Asof 30" June2012, the total numberof PUCollegeTie-upsin Karnatakastandsat 5.

A The company had also entered into an agreementwith Bunts Sanghato provide integrated college
education& test prep coachingn the collegein Fiscal2012 Postdegreecollegeadmissionsn June,the first
batchesof the integratedcollegecoursehavealreadystarted.

A MT Educareentered into a tie-up with . S K S NdnfnarceClassespne of leading coachingservices
providerin the city of Pune, wherebyMT Educarewill utilize its infrastructureto provide coachingo students
of Std 1X,Xand Std Xland Xllin the ScienceStreamon a revenuesharingbasis Thisenablesthe companyto

expandits reach without incurring any incremental capital expenditure Also, MT Educarehas entered the
higherCAmarketin Punein this quarter.

A Contentcanbe consideredasone of MT 9 R dzO | bideSisirengthsand plannedmonetizationby way of
saleof educationalCDscontainingStd IXand X contentin digitalformat is underway




Key Differentiators
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VmMIppc &O2 NBR7Gentgswto3 V 1,034 faculty V Increased visibility =V Scientific coaching
In Xth Std. Exam locations in Mumbai  members amongst methods and
AY 2012 Jun 30, 2012 Jun 30, 2012 _governments and SyStem
V 7 of top 35 in V 300+ faculty Post g‘;lejrcr:t‘lt(';rﬁ'
CA Final S V' Currently ope_rates Graduates (CA, institutions V' Focus on conceptual
Y 35 centers atin Rest BMA,B.EJ
of Maharashtra knowledge and
) : ' holistic development
TN., Gujarat & MulUp_Ie faculty P
Karnataka teaching each V Assisted in raising
subject capital from private

V' Technology to

V 20+ students > 90%Y\/ 14 Franchisee Center supplement coaching

in HSC + CET

Mar 2012

% Continuous training equity investors

BeZone2nynShowdr Yiar e k2dco2eNd W{ GF NJ ¢S OKS
e 12
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Value Added Services

& CareerCounselling
& Preparedby faculty heads from

reference material Through seminars and

exhibitions
& Theory and concept of various
subjects are addressed in an
efficient and simple manner & Symphony:

A mix of music, yoga
and diet controlling

o ) ;/\ 3 techniques to reduce
& Closd UuSYyuAzy 02 AYR & Basedon experimental learning stress, enhance
needs & helping them in their & AudioVisualTechnology, memory and improve
day-to-day academics Animation communication skills
&  Close monitoring of the & Graphics
attendance COURSE & Conducive environment & Hum SePoocho
& Regu_lar parenteacher DELIVERY & Leads to greater retention A 24 hour helpline
meetings PROCESS p

during exam time.

& CounsellingSessions:

To facilitate
communication

between the teachers,
students and parents

2y GKS aiddzRS
requirements.

& Seriesof tests and
examinations are conducted for
each course

&  Printed model answer paper,
along with the marking scheme

& Mock board examinations for
school section




Industry in a growth phase




Large Addressable Market

INDIAN EDUCATION SYSTE
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K12 Higher Play Multimedia in Coaching
Education School PvtSchools Classes
ICT in public | Open & distance
schools learning
SourceCrisil

CA Final |

CA IPCC|

CA PCC|

CA CPT|

All India Pre Med/Pr®ental Tesl(_
Com Ent Exams, Mar_
IIT JEE 201 |

AIEEE |

CBSE XIItt

CBSE Xtt

MSB Higher Secondar,

80,077
100,151
120,195
574,259
135,617
282,096
468,240
1,065,100
769,929
1,061,566
1,325,936

0

400,000 800,000 1,200,000

H Market Size Classroom based coaching indust

Rs. Cr 17% CAGR

13% CAGR

200607E

201011P

201415P

SourceCrisil

,

Rising disposable
income

Infra bottlenecks
for formal
education

Increasing
household spend
on education
‘PUBLIC

[
. 1

Growth in addressable
market

Increasing private
sector participation

Source: Websites of JEE, IIT Delhi, AIEEE, MHRD, Annual report of ICAI, Maharashtra Directorate Of Medical Educatiothand Rese




